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RECURRING DAILY – VIRTUALLY – 
FROM THE COMFORT OF YOUR HOME

Create at Home
A unique opportunity to hone your 
creative skills or pass the time with art 
activities for you and the family.
www.hsvmuseum.org/academy/create-at-
home/
 
Digital History Tours
Choose from several virtual tours includ-
ing Downtown Huntsville, Twickenham 
and Maple Hil Cemetery.
https://huntsvillehistorytours.org/
 
Rocket City Civil Rights Driving Tour
Features sites that played an important 
role during Huntsville's Civil Rights 
Movement of the 1960s.
www.rocketcitycivilrights.org/driving-tour
 
Science Never Stops
The Rocket Center might be closed, but 
you can choose from 16 STEAM videos 
exploring museum artifacts, hands-on 
science, live astronomy demonstrations 
and more!
www.rocketcenter.com/scienceneverstops
 
Take a Hike (Virtually)
A video series of hiking and biking trails 
at Monte Sano State Park can be found on 
YouTube.
www.youtube.com/user/OutdoorAlabama
 
Ends Thurs., July 30
Tangled String Couch Tour 2020
Support your local musicians from home.
www.tangledstringstudios.com/upcom-
ing-shows/2020/3/20/couch-tour-2020
 
This Jeep Matters
Visit The U.S. Veterans Museum, home 
to one of a few Ford Pygmy in the world!
www.memorialmuseum.org/multimedia/
videos
 

At the time this magazine went  
to print, all event times and  

locations for the following events  
were accurate, but please check  

event websites for the most current 
information. Some events may have 

been postponed or canceled.
 

Thursdays
Greene Street Market at Nativity
@208 Eustis Ave, SE Huntsville
Farmer's Market is open with Covid 
Restrictions, please visit www.facebook.
com/The-Greene-Street-Market-at-Nativ-
ity-199822090052758/
 

Tuesdays
Latham Farmers Market
@109 Weatherly Rd SE Huntsville
Farmer Market is active, pre-orders with 
each vendor prior to market days. Visit 
www.lathamfarmersmarket.com/ for 
more information
 

Reschedule September 10th-13th
Newsies
@Lee High School Main Stage Theater
Based on the 1992 motion picture and in-
spired by a true story, Newsies brings you
turn-of-the century New York City and 
the charismatic tail of newsboy Jack Kel-
ly, and his band of teenaged "newsies." 
This event is being re-scheduled please 
watch for date and for more information 
and tickets visit: www.imphuntsville.org

CALENDAR OF EventsJuly

333 Whitesport Drive, Huntsville, AL 35801

256.715.5001    
PremiumFamilyCareLLC.com

Huntsville’s Newest Primary Care Clinic
Early Morning Appointments and Extended 

Hours on Tuesday and Thursday.

JAKE WILSON, MD

“Quality Care for Busy People”

“Delivering 
Health Care I 
Expect For My 
Own Family”

PLEASE CALL 
256.658.8249 

For More  
Information,  

Visit Our Website, 
WWW.McVille.org, 

or Find Us On  
Facebook

Our Beautiful Scenery And Historic 
Antebellum Farmhouse Provide  

A Lovely Setting For Your Event.
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Happy July,
We at South Huntsville Neighbors 
strive each month to bring you edu-
cational and informative articles with 
a positive message. This month is no 
different.

We are featuring Interiors by Consign 
this month. For 26 years they have 
served the Huntsville community and 
are a fixture in South Huntsville. We 
want to thank Cathy Thomas for al-
lowing us to photograph the amazing 
furniture that she purchased at Interiors by Consign.

We also hope that you like our new photos taken at Ditto Landing.

Please visit our sponsors. They are small businesses that are 
the economic engine of Huntsville. Also don’t forget to like our 
Facebook page.

Have a great 4th of July.

Stay Well,
Bob and Suzanne

PUBLICATION TEAM
Publishers: Bob Druckman & Suzanne Druckman

Content Coordinator: Elizabeth Reich 
Feature Writer: Evan Bradley

Designer: Melissa Schlegel
Contributing Photographer: Mandi Cook Photography

ADVERTISING
Contact: Bob Druckman

Email: bdruckman@bestversionmedia.com
Phone: 256-714-5155

FEEDBACK/IDEAS/SUBMISSIONS:
Have feedback, ideas or submissions? We are always happy to hear from you! 

Deadlines for submissions are the 8th of each month.  
Go to www.bestversionmedia.com and click “Submit Content.” You may also  

email your thoughts, ideas and photos to: ereich@bestversionmedia.com.

IMPORTANT PHONE NUMBERS:
Emergency ............................................................................................... 911
Huntsville Police South Precinct ............................................. 256-213-4500
Huntsville City Hall ................................................................. 256-427-5000
Bailey Cove Branch Library ...................................................... 256-881-0257
Parks and Recreation .............................................................. 256-564-8026
School District 3 ...................................................................... 256-428-6800

CONTENT SUBMISSION DEADLINES:
Content Due: .........................................................................Edition Date:
January 8  ................................................................................... February
February 7  ...................................................................................... March
March 6  .............................................................................................April
April 8  ............................................................................................... May
May 8  ............................................................................................... June
June 8  ................................................................................................July
July 8  ............................................................................................ August
August 7  .................................................................................. September
September 8  .................................................................................October
October 8 ..................................................................................November
November 6  .............................................................................. December
December 8  ..................................................................................January

Any content, resident submissions, guest columns, advertisements and advertorials are not necessarily 
endorsed by or represent the views of Best Version Media (BVM) or any municipality, homeowners 
associations, businesses or organizations that this publication serves. BVM is not responsible for the 
reliability, suitability or timeliness of any content submitted. All content submitted is done so at the 
sole discretion of the submitting party. © 2020 Best Version Media. All rights reserved.

Like us on Facebook-South Huntsville Neighbors
Follow us on Twitter

LETTER TO Residents,

To learn more about becoming an expert contributor,  
or sponsorship, contact Bob Druckman at  

bdruckman@bestversionmedia.com or phone 256-714- 5155.
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COMMUNITY LEADERS

If this is your summer for a “StayCation”, you may want to think 
about spending time outside at one of these great South Huntsville 
locations.

New Hays Farm Greenway: Huntsville’s newest greenway paral-
lels the new Haysland Road and starts just south of Grissom High 
School. It’s part of the “Grissom to Ditto” greenway that will con-
nect neighborhoods on the west side of the parkway to the Tennes-
see River. The Hays greenway winds through woods and water and 
is a beautiful way to enjoy summer outside.

Pickleball at Sandra Moon: The pickleball courts at the new Sandra 
Moon Complex are completed and open. They are already a popular 
attraction and new addition to our South Huntsville recreation offer-
ings. If you don’t know how to play pickleball (or don’t even know 
what it is), take a look at www.usapa.org/what-is-pickleball to find 
out more.

Aldridge Creek Greenway: Almost 6 miles long, the Aldridge Creek 
Greenway runs from Jones Valley to Ditto Landing. You can park at 
Ken Johnston Park and walk or bike all the way to Ditto Landing. 
Take a break along the way to visit Southside Park. South Hunts-
ville’s newest park backs up to the Aldridge Creek Greenway and is 
a great place for a rest stop on your way to the river. Or you can park 

at Jones Farm Park and walk/bike/run all the way to Weatherly Road 
(with a detour to Bailey Cove around the golf course).

Ditto Landing and Marina: The jewel of South Huntsville sits right 
on the Tennessee River. Located off of Hobbs Island Road, Ditto 
Landing offers a boat launch, miles of hiking trails, and tranquil set-
tings for picnics and family fun. A new campsite is being built and 
new entrance roads have been constructed. Come see what’s new at 
Ditto this summer. It’s getting better every day!

And all these great recreational sites are right in our South Hunts-
ville backyard. Check them out this summer and see why South 
Huntsville is such a great place to live and play!

CELEBRATE SUMMER IN SOUTH HUNTSVILLE
By Jennie Robinson, Huntsville City Council Representative District 3

256-881-5457

256-881-5457
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COMMUNITY LEADERS

CONTINGENCIES AND FLEXIBILITY
By Elisa Ferrell, President and Board Representative, District 3 Huntsville City Schools

Glenn and Barb are friends of mine from Southern California. Barb 
was a college professor and Glenn was in the fitness industry. When 
we would all go out to dinner Glenn would ask where I wanted to 
go. My typical response was “I’m flexible.” Glenn would usually 
say, “Well I can touch my toes too, but that has nothing to do with 
what we are going to eat tonight.” Every time I think about a situa-
tion requiring flexibility I think about those conversations. The staff 
at Huntsville City Schools has spent six to seven days a week, with 
12-hour days, making flexible plans for the school year 20-21. We 
do not know what the situation will be this fall, so our staff has pre-
pared three options.

The first option is the classic classroom option. School will start on 
August 17. Our Thanksgiving break will be shorter this year, and 
potentially include some at home e-learning days. Students will be 
in the building and our teachers will be in the building facilitating 
learning. Bus service will be provided to those who meet the trans-
portation need guidelines and extracurricular activities will be tak-
ing place.

The second option is a hybrid of classroom time and online learn-
ing; blended learning. If we need social distancing in classrooms, 
the student body will be divided into two groups: an A day group 
and a B day group. The A day group would attend the classic class-
room on one day and have e-learning, distance learning, at home 
the next day. The B day group would start with distance learning at 
home, and then go to the classroom the next day. Our schools would 
have half the student body every day, and the other half would be 
home logging in and working on assignments.

The third option is virtual school. Huntsville City Schools will have 
a virtual learning platform in place by this Fall. If the health situa-
tion warrants it, we will have virtual learning for all students. Virtual 
school will be in place regardless of the health situation. It will run 
concurrently with the other options. Virtual students would be an 
enrolled student at their zoned school. They would be eligible for all 
course offerings, to include career tech and AP, and all extracurricu-
lar offerings. They would graduate with a Huntsville City Schools 
diploma from their zoned school.

Flexibility for Huntsville City Schools is not being able to touch our 
toes. It is about touching every child in every situation with options 
to best suit their needs. For more information visit the Huntsville 
City Schools website.

Helping 
People Lead 
Better Lives”

SUPPORTING  
SPINAL
HEALTH

Dr. Jessica Koelker-Davis,Dr. Jessica Koelker-Davis,  DCDC

covechiro.com
info@covechiro.com

256-888-2683 (COVE)

7900 Bailey Cove Road
Suite 6

Huntsville, AL  35802
Across From The New Sandra Moon Complex

° ° ° ° ° ° ° ° ° °

° ° ° ° ° ° ° ° ° °

° ° ° ° ° ° ° ° ° °

WE CREATE  
HEALTHY FAMILIES

Wellness Awaits You

“

RHONDA MARIE STALB
Licensed Marriage and  

Family Therapist
Mobile 256.604.7016

Fax 256.705.3513
600 Boulevard South SW,  

Suite 104, Huntsville, AL 35802
lmftl478@rhondamariestalblmft.com

Beautifully Broken Therapy Services

RENEWING MINDS ∗HEALING-HEARTS ∗CHANGING LIVES
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COMMUNITY CORNER

GIVE LOCAL!    By Stuart Obermann, Nonprofit & Community Leader

We are all familiar with the slogan “Shop Local.” Our commu-
nity does a great job of promoting and supporting small, locally-
owned businesses. We appreciate the special value they bring to 
our economic picture as well as our culture by offering product 
and service diversity.

A less often heard phrase is Give Local, which I’d argue is equally 
important for a vital community.

Give Local refers to directing your charitable dollars to nonprofit 
organizations and charities that serve those in our community, es-
pecially those whose staff live here. Nonprofits are businesses just 
like traditional for-profit companies. The primary difference is that 
nonprofits have no shareholders so their revenue is reinvested back 
in the community by fulfilling their charitable mission.

All businesses are facing unique challenges this year due to the pan-
demic and the resultant recession. But nonprofits, and especially 
those members of our community who are served by those organi-
zations, are experiencing an even greater adverse impact.

The revenue stream for a nonprofit agency is largely, if not entirely, 
driven by donations from generous community members. Many de-
pend heavily on fundraising events, such as galas, concerts, walks, 
or athletic activities. During the pandemic, nearly all of these events 
have been canceled, postponed, or moved to a virtual platform, re-
sulting in the loss of 50% or more of revenue.

Compounding this problem is that currently at least 40 million 
Americans are unemployed and others have uncertain job futures. 
The outcome will be that non-event charitable giving will also drop 
precipitously this year, as it did during the last major recession.

This situation is creating a two-fold negative impact on our lo-
cal nonprofits, and those who depend on these agencies for es-
sential services. Perhaps the worst effects of the pandemic will 
be felt by those who are most vulnerable to the Coronavirus. 
People who are immune compromised, or living with chronic or 
debilitating diseases including ALS, Cystic Fibrosis or Diabetes 
have among the worst COVID-19 mortality rates. These patients 
depend heavily on the services they receive from nonprofits for 
their daily survival.

Today, more than ever, it’s important to support our local nonprofits 
by giving generously at home. If you have not been heavily im-
pacted by the pandemic, consider celebrating your good fortune by 
making an extra gift to your favorite local charity this year. Give 
Local – your community will thank you!

A resident of South Huntsville for 36 years, Stuart is a serial en-
trepreneur and small business owner. He serves his community as 
the Vice President of Field Operations for the ALS Association Na-
tional Office.
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EDUCATION

11317 S. Memorial Parkway, Huntsville, AL.35803
256.883.1204

www.ceramicharmony.com

EDUCATION, a Powerful Weapon
By Richard Reynolds, M.Div.,M.Ed.,Ed.S.,  
Executive Director & Principal of Huntsville Achievement School

"Education is the most powerful weapon you can use to change the world" 
- Nelson Mandela

This #newnormal has been called into being because of the Coronavirus. This #new-
normal has been needed for years, if not decades, as we attempted to create a world 
that was new, vibrant and high tech, while we did education as it had been done since 
our economy was an agricultural one. How many of you recently plowed a field or 
planted a seed to raise a crop and not a backyard garden?

"Some of our kids do better with online learning thanks to fewer distractions. How-
ever, a large part of school is learning social skills, how to focus and prioritize, 
and a plethora of other soft skills. That's something to remember for the future"  
- Jennifer Smith, Teacher

BUT even though there is a #newnormal and everything is different since March 
2020 there are still some basics that remain. For example, a basic that every child, 
especially in the early grades, does better in a group learning with collaboration 
and with hands on learning beside a loving, professional teacher. Also, there are 
examples that every child thrives in an environment where there is consistency and 
structure daily and not just once a week or once a month! There is also the principle 
that every day in the life of a child matters. We have seen all of these memes that say 
“no child is behind” as we have done distance learning this past semester from home 
and most parents understand that is as false as saying the earth is flat.

I encourage you to be ready with you and your scholars to experi-
ence the #newnormal. Let’s not forget the basic research that we 
believed before March 2020. Right now many parents reading this 
article will have a child that is going into the new school year at least 
a semester behind academically. Montgomery is coming out with 
new spectacular ideas daily, but when we put them up against what 
research has said and common sense tells us, we say “whoa…is this 
what I want for my child?”

Today take this article to stop and:
1. Think how did my child do last year? Academically where are 

they and where should they be?
2. What type of environment and schedule will work best for my 

child?
3. What are my dreams for my child educationally? And:
4. Will I allow a zip code determine how my child progresses educa-

tionally?
If you need someone to talk with call me at 256-539-1772 and let’s 
talk about what’s the best environment for your scholar to thrive and 
not just survive at this time in their life and the condition our world 
is in with this virus. Remember all change starts with you! Then if 
you don’t like what you see in this #newnormal create the change 
through making sure this generation has a great opportunity at an 
education that emphasizes learning, soft skills as well as being the 
best version of themselves which is truly success!
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By Jennifer Mullin and Pam Birkholz, Owners Interiors By Consign
Photos by Mandi Cook Photography

RESIDENT FEATURE

I n the current environment of our “Safer at Home” order, 
set in place by our Governor Kay Ivey, many of us have be-
gun to rethink what home means. Clearly it is our safe place 

where we can control our environment and make it whatever we want 
or need it to be. In the past few months home has become our school, 
office, play space, diner, and sanctuary. We have learned to work from 
home and Zoom calls our family and friends, Facetime with adult 
children and grandchildren, anything to stay connected. Technology 
has been a wonderful addition to home, allowing us to see each other 
from afar, celebrate Easter, birthdays and graduations virtually and 
even redecorate our spaces with Pinterest boards and online shopping. 
There are definite trends that we see happening in our homes in the 
first quarter of 2020 that were unimagined at the end of 2019. The 
way we use our homes may have forever changed. We have learned 
that a great many of us can now effectively work from home. Today 
many are looking around and see what room, closet or extra space 
could be turned into a home office. At Interiors By Consign we have 
always sold upscale office furniture fairly quickly. Since our current 
inventory is updated daily on our website, during the COVID clo-
sure, we sold office furniture by appointment when our stores were 
closed. Since our re-opening we have had office furniture come and 
go quickly as many of our customers are creating a dedicated home 
office space. Another trend for 2020 is the use of outdoor spaces as an 
extension of the home. Perhaps this is due to new physical distancing 
guidelines that have shown us the importance of being able to visit 

with neighbors and friends safely outside. Outdoor furniture contin-
ues to sell quickly for us and real estate agents list outdoor sitting 
spaces as something most homebuyers are looking for in a new home.

Each decade has a design style, a theme that is seen clearly when we 
look back. When I think of 1990, I see Hunter green walls and ultra 
frilly – heavy curtains with toppers. There was huge emphasis on pat-
tern on pattern on pattern. More was more. Rooms were cluttered with 
lots of fake greenery vines twisting across cabinets and windows. We 
tried to bring the outdoors inside with faux floral arrangements in ev-
ery room, some as large as a small child. Fake potted plants were all 
the rage and we skirted every table and upholstered piece of furniture 
we could. Maybe the excess and green walls harked back to prosper-
ity – after all we did see the internet become a mainstay in our lives 
and the dot.com bubble was on the way. TV entertainment centers 
were the focal point of family rooms. Who would have thought that 
a decade later all those CD’s we needed to store would be replaced 
with the iPod and flat screen TV’s would hang on the wall making 
those wall units obsolete? Personally, I miss having the TV hidden 
behind closed doors! In 1990 most homes had separate formal living 
room and dining spaces that were largely unused with very traditional 
furniture and a heavy gold mirror. We took on DIY projects that usu-
ally included sponge painting, or rag rolled walls in at least one room 
of the house. Most of our furniture matched. We loved stripe and/or 
floral sofas and thick carpet. Furniture was heavy and wood and made 
to last. Home was not a work space.

with Jennifer Mullin 
& Pam Birkholz

Rethinking Home
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2010 brought us bold patterns – think chevron, ombre and rose 
gold. Furniture became throw away and made of particle board and 
had to be put together. This is the decade that our homes became 
influenced heavily by popular TV shows. Chip and Joanna Gains 
and Fixer Upper on HGTV made the farmhouse style all the rage 
with shiplap, barn doors, and farmhouse sinks. Stylized farmhouse 
design became popular even if you had never stepped foot on a 
farm. This style reminded us of the value of old, repurposed items 
mixed with new. Formal rooms that were once unused were deleted 
from home designs. Builders created open concept floor plans that 
made the kitchen the center of the home. Suddenly kitchen design 
focused on more than just the cook. The kitchen became the hub 
of the home and much more visible. Antiques and vintage pieces 
began showing up with burlap and galvanized metal as accents ev-
erywhere. Carpet was ripped up and hardwood floors restored.

Another show, Mad Men, brought back mid century design. Bet-
ter Homes and Garden Magazine says “The finale episode of Mad 
Men aired in May 2015, and with that came a craze for Eames 
chairs, sofas with flared legs and sputnik chandeliers. We saw the 
Mad Men obsession trickle into furniture designs in nearly every 
top retailer in some way.” Mid Century furniture continues to be 
popular in our store as we head into 2020.

I believe 2020 will be the decade influenced by quarantine. Mil-
lions of people all over the world have spent more time at home in 
the first few months of 2020 than they ever have. People are seeing 
home for much more than a place to sleep. The trends of farm-
house style and mid century modern will continue in 2020, but in a 
simple and stylized way. We have spent enough time in our homes 
to begin to really look at how it functions. Some things that farm-
house style brought will remain, like the Kitchen Island. This space 
has now become workspace and school space as well as an enter-
tainment hub. If the 1990s embodied a more is more design in our 
homes, 2020 design has embraced – less is more. With influenc-
ers like Marie Kondo teaching us to edit our items, and a renewed 
focus on sustainability, we are much more likely to want furniture 
and furnishings that are good quality, lasting and functional. Clut-
ter is out and organization is in. Comfort is king and furniture is 
no longer matchy-matchy. 2020 trends are embracing not only the 
best of Farmhouse style (minus the burlap and galvanized metal), 
clean lines of mid- century modern, but also embracing classic vin-
tage and boho with eclectic interiors. The mix of styles makes for a 
much more interesting and welcoming home. Our new focus is on 
coziness, comfort and a mix of just a few vintage statement pieces 
that blend well with new. Patina and well-built furniture pieces are 
replacing shiny new particle board pieces that break and clog the 
landfills. In 2020 Home has become a refuge again.

Visit us online interiorsbyconsign.net
8506 Whitesburg Drive SE, Huntsville, AL 35802

181 Hughes Rd, Madison, AL 35758

   256.880.0909    Now in HSV & Madison

Promoting Reuse For Over 26 Years

Cathy Thomas allowed us to feature two rooms in her current home 
at Lendon in South Huntsville. Cathy is an artist, and this is the 
third home in Huntsville that we have helped furnish. Cathy knows 
a good find when she sees it. “As an artist, repurposing is just part 
of who I am. Working with Interiors By Consign is a great way to 
get quality furniture and home décor at incredible prices.” The Pot-
tery Barn Beds in Cathy’s guest room and the Sherrill sectional in 
her living room were both purchased at Interiors By Consign along 
with several accessories. Cathy is both a customer and consignor 
and says “I feel very comfortable working with Jennifer and Pam. 
I have consigned furniture with them for years and they have done 
a great job selling furniture for me. You just never know what they 
will have and it is all good quality and in like new condition.”

Stop by Interiors By Consign in Huntsville at 8506 Whitesburg 
Drive and in Madison at 181 Hughes Rd. We specialize in upscale, 
like new, brand name furniture consignment. You can see our cur-
rent inventory anytime @interiorsbyconsign.net-
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YOUR FINANCES

The banking system has us so focused on Interest Rate that we total-
ly miss the fact, that the unnecessary interest paid, in the aforemen-
tioned loan, has a hidden opportunity cost. In just this one instance, 
$2,505,700 of potential wealth accumulation will never be realized, 
because monies that could have been invested were siphoned off to 
pay the Cost of servicing debt!

There is a relatively new science that has emerged in the last few 
years known as Behavioral Economics. Nobel Prize Laureates Dan-
iel Kahneman and Richard Thaler along with such notables as Amos 
Tversky and Dan Ariely have popularized the subject through their 
books . . . Nudge, Thinking Fast and Slow, and Predictably Irratio-
nal. The information in these books show that humans are not very 
good intuitive economists and would rather rely on heuristics (rules 
of thumb) and the advice of “experts” when it comes to most finan-
cial decisions instead of actually doing the math to assess a financial 
decision’s true cost.

Those who are involved in marketing products for the banks are 
very aware of how we make decisions about finances and we can be 
easily persuaded to spend a lot more interest than we need to pay, 
while at the same time believing we are saving money.

I wish I could elaborate on several Opportunity Cost mistakes we 
make...but here is a classic. The home refinance: This family has 
a credit score 795 and they have a $400,000, 30-year mortgage at 
4.5% that they have had for the last five years. With all of their 
on-time payments they have managed to pay down the principal 
on this loan by $35,368.27, but the nearly invisible cumulative in-
terest cost is a whopping $86,236.13! For a five-year grand total 
of $121,604.40, while ironically focusing on maintaining a perfect 
record of not paying a single cent towards credit card interest, pay-
ing them off every month. The mortgage interest cost went virtually 
unnoticed! In my book I call this invisible interest consumption.

The unpaid mortgage balance is now $364,631.73, to close this loan 
the fees amount to $7,000. The new loan amount is $371,631.73. It 
was also decided to take the remainder of the loans, for a boat, a car 
and new central air system and roll them into this new 3% mortgage 
for an additional 20K, because the interest on these loans is now 
potentially tax deductible.

Now the new loan amount is 391,631.73. The new monthly mort-
gage payment is now less by $375.44 and we must also mention that 
by rolling in the boat, auto, central air loans, we have just eliminated 
$971.21 in those loan payments as well. For a total monthly sav-
ings of $1,346.66! Since the mortgage costs $7,000 and the savings 
amount to $1,346.65 it will take just over five months to recoup the 
expense of refinancing. This is how a refinance is sold to people 
with perfect credit.

Here is the rest of the story. It will take 39 months of on-time pay-
ments to pay off the 27k rolled into this new “low interest” mort-
gage to get back the original principle balance of 364,600 before 
the refinance. Here is how the bank takes advantage of Behavioral 
Economics and our intuitive accounting.

 » Learn about how interest 
is calculated - secrets big 
banks won’t tell you.

 » Learn how Artificial  
Intelligence is used to  
cut interest cost by as  
much as 75%!

 »  Learn to eliminate all  
debt, including Jumbo 
Mortgages, in 7 to 9 years 
without sacrificing lifestyle!

This program is more 
powerful than the Debt 

Snowball and Avalanche 
methods combined!

Click the QR code below to
get this #1 Best Seller book

or visit our website at
Book.ThePILLMethod.com

From the Creator of :

Available thru

Finally! There’s a book about
A BETTER WAY TO ELIMINATE DEBT 

FREE DOWNLOAD
Get the FIRST

CHAPTER FREE!
Limited time offer.  Now thru 8/1/20

INTEREST RATE VS. INTEREST COST!
By Don Daniel, CEO and Founder The PILL Method International

A Better Way To Eliminate Debt!
Even if you have a credit score in the 800’s and you have what is 
considered a great interest rate on your loans; You may be among 
the many who are realizing that you are paying more cumulative 
interest than you want to.

If I have just described how you are feeling, then keep reading! 
You are among a growing number of people who are realizing the 
difference between Interest Rate and Interest Cost. Interest Cost is 
the actual amount of interest you pay to service your loans. More 
importantly because of the amortized loan, even with perfect cred-
it, banks are experts at getting you to pay 75% more interest than 
you need to!

For instance, if you acquire a $750,000 mortgage at 4% for 30 
years, the total interest cost will be $539,019.60, that is 71.869% 
of the principal borrowed. The total amount of principal plus inter-
est repaid is $1,289,019.60. Our artificially intelligent computer 
program reverse engineers the banks amortization schedule so that 
a PILL Method client will only pay about $175,000 in interest. 
Thereby eliminating all of their debt including this mortgage and 
their student loans in an average of 7 to 9 years, using the same 
budget and without sacrificing lifestyle!

Continued on page 11
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- Retired Marine 20 Years
- BSBA Columbia College
- Certified Life Coach
- Personal and Group Coaching
- One of  the Founders of  
    Semper Fi Community 
    Task Force

COMPLETE YOU COACHING
ORLIS A. MOSS
Life & Career Coach, CLC

EMAIL: orlis@completeyoucoaching.com
WEB: completeyoucoaching.com

your business

+ BVM micr     -targeted 
marketing

=

genius!

Contact the Publisher of this magazine for more information.

The Interest Cost to pay off the first 27k in 39 months is an unbe-
lievable $36,800! In other words, a family with perfect credit who 
believed they made a good deal for themselves, just signed a loan 
contract to borrow 27k for 39 months and pay 36.8k in interest. 
Only in refinancing would this family sign up for such a loan. Just in 
case you are interested, just to pay off the $7,000 closing fee, it takes 
11 months and a cumulative interest cost of $13,000, for a total cost 
of 20k to refinance this loan!

To avoid this and other costly financial mistakes contact P.I.L.L 
Method International at 256.886.1867 or at PILLMethod.com. My 
new book, The PILL Method: A Better Way To Eliminate Debt, is 
available on Amazon.

Continued from page 10
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256-682-2746 Susan Chipmansusanchipman1@gmail.com

TIPS FOR SELLING YOUR HOME WITH PETS
By Susan Chipman, Legacy Agent Realtor Intero Real Estate Huntsville

AT HOME Photo By Dan Lighton

Alan Waggoner
AGENT
180 Old Highway 431 Suite A 
(Next to Tortora’s)
Hampton Cove, AL 35763-9274
Bus 256.517.1550
www.alanwag.com

Home • Auto • Life • Banking • Retirement Planning • Health

CURATOR OF CUSTOM TRAVEL

"What's on YOUR  
"Bucket List"?

MARIANNE WINDHAM - Owner & Travel Advisor

Mobile 256.652.3232
marianne@windhamtravelandleisure.com

www.windhamtravelandleisure.com

Oftentimes when meeting with a home owner, after they have de-
cided it is time to sell their home, the first conversation is about the 
family pets. You know our adorable four-legged friend, we cannot 
live without. They begin to share their concerns about, how can 
their home possibly begin to show while they are at work. One of 
the biggest mistakes a homeowner can make is restricting the times 
it can be shown. I suggest they be prepared because selling a home 
requires some effort and work; with pets or not. It is important for 
the seller to know that what is convenient for them might not be 
convenient for the potential buyer.

Possible solutions:

1. Relocate pets to another family member’s home or friends.

2. Have pets in a kennel or a daycare service for animals.

3. Physically remove your pets during showings with walks or car 
rides.

4. If removing the pet is not possible, secure in a crate where they 
are not roaming around.

5. Remove food and water bowls for showings especially if in the 
kitchen.

6. Pick up your pet toys, so no one trips on them and put away pet 
gates.

7. Some buyers are allergic to certain pets, have the house clean 
and vacuumed.

8. Securing a pet in a room and asking the buyer to not open the 
door, should be a last resort solution.

9. Secure the pet in the garage so the potential buyer can see the 
whole house. Put a picture of the inside of the garage on the wall 
near the garage, and a note the pet(s) are in the garage. Do not 
enter. Make an appointment for the potential buyer to see the 
garage at another time, if important to them.

10. Outside front and backyard should be cleaned of all pet debris. If 
the potential buyers walk in the yard, they should not have to be 
concerned about where they are walking.

Selling a house with family pets can present additional work for 
the seller. Discuss with the realtor the proper steps to take before 
listing. Even though there will be some inconveniences, the sooner 
you are in contract, the shorter the period of time of stress on you 
and your pet.

Please contact Susan at susanchipman.agent.intero.com or call her 
at 256-682-2746
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AT HOME

Taking Care of Your  
Pets When You Can't

Over 50 years of experience

AUNT CONNIE’S  

Pet Sitting Service
256-690-7027

Connie Glenn
OWNER 

By Bob Druckman, Publisher
With all the additional activities you may have on your calendar 
this bodes the question “What about our fur babies?” Connie Glenn 
owner of Aunt Connie's Pet Sitting Service (formerly Affordable 
Critter Sitter) answers your questions about at home pet sitting.

Tell us a little about your pet sitting background (qualifications/ex-
perience)

Connie has been caring for pets for the better part of four decades. 
While living in Michigan Connie worked with a vet for two years, 
five years with a humane society, and 15 years in child care. While a 
pet sitter in Michigan she had over 500 keys! She prides herself on 
her way with pets of all kinds. In addition to dogs and cats, Connie 
also pet-sits exotic animals like tarantulas, all kinds of reptiles, an 
entire aviary, ferrets, rabbits and a tiger!

What are your procedures for dealing with pet emergencies and 
other emergencies?

During the interview I always ask what the fears of the pet are. The 
owners always let me know where to take the pet in case of lighten-
ing, thunder, tornado etc. I sit with the pet keeping them calm until 
the emergency is over. She is certified in pet CPR.

Connie delivered a pet to an airport as planned, while a client was 
taken to a hospital. She provides calm reassurance in traumatic situ-
ations and has reliable back up with her sister and brother-in-law, 
Bonnie and Don.

Can you administer medication?
Yes, I have given insulin and other types of medications prescribed 
by a vet.

How do you keep my keys secure?
I have a locked file cabinet and the keys are numbered according to 
the assigned pet number. NEVER BY THE HOUSE ADDRESS.

How do you care for my home while I am gone?
I guard my client’s privacy and never have anybody inside your 
home.

PET SITTING FOR 
YOUR FUR BABIES

Connie Glenn and Friend

What hours do you pet sit?
All hours of the day and night. I have done overnights, day visits for 
people who work, and vacations.

How can I reach you for more information, requesting refer-
ences, rates, or other questions I might have?
For more information on Aunt Connie's Pet Sitting Service's rates 
and services provided, call Connie Glenn at 256-690-7027 for a free 
meet and greet.
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AUTOMOTIVE

Mobile Service. We Will Come to You.  
Home and Office Visits. 
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HOW SHOULD I FINANCE MY MERCEDES?  
EASY PASS OR IN PERSON? By Bob Druckman, Publisher South Huntsville Neighbors

Last month we wrote about Easy Pass, a method to purchase your 
Mercedes without ever coming into the dealership. Of course the oth-
er way to purchase/finance your Mercedes is to visit the dealership. 
Either way you can be assured of having an outstanding experience.

Amir Samadani (pictured) is the Finance Director of Mercedes-Benz 
of Huntsville. I had the opportunity to speak with him about financing 
a Mercedes through Easy Pass vs. coming into the dealership.

Easy Pass is done completely electronically using our secure 
website. The client is required to upload their information, 
which comes directly to me. We have tried to streamline the 
process as much as possible for the client’s convenience. Once 
everything is approved, we deliver the vehicle to the client with 
all the documents. The sales consultants will Facetime with me 
so that I can review the documents and answer any questions 
they may have.

I really enjoy interacting with my clients and I like the con-
ventional way of financing when they come into the dealership. 
Questions always arise and when I have the client in front of me 
it can make the process easier.

With both Easy Pass and with the client in the office, I am able to 
individualize a package for each client depending on their needs 
and their driving habits. Everyone drives their vehicle differently.

My goal, whether a client is using Easy Pass or is in my office, 
they smile every day they see their new Mercedes. This is a re-
lationship business and we want our clients to have a perfect 
experience when they come into Mercedes-Benz of Huntsville. 
We want them as clients for life.
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Each year on July 4th, we celebrate the day the United States emerged as an in-
dependent nation in 1776. While many Americans know the significance of this 
federal holiday and the basic facts about it, let’s take a few moments to refresh 
our memories when it comes to the history surrounding the birth of American 
independence. 

New Hampshire, Massachusetts, Connecticut, Rhode Island, New York, New Jer-
sey, Pennsylvania, Delaware, Maryland, Virginia, North Carolina, South Carolina 
and Georgia. These were the 13 colonies established by Great Britain during the 
17th century. When Great Britain imposed taxes on these colonies, there was a 
great deal of resistance from the colonists who felt it was unfair, given they didn’t 
have any representation in Parliament. In fact, "no taxation without representation” 
would later be chanted by colonists and cited as one of the major grievances that 
led to the Revolutionary War. 

As a result of these tensions, the Revolutionary War (also referred to as the Amer-
ican Revolution) began in April 1775. A motion for the colonies’ independence 
was proposed on June 7th, 1776, by Virginia delegate Richard Henry Lee. In it he 
wrote, “That these United Colonies are, and of right ought to be, free and indepen-
dent States, that they are absolved from all allegiance to the British Crown, and that 
all political connection between them and the State of Great Britain is, and ought to 
be, totally dissolved; that measures should be immediately taken for procuring the 
assistance of foreign powers, and a Confederation be formed to bind the colonies 
more closely together.” (www.history.com). 

Continental Congress passed the resolution by a large margin on July 2nd, 1776, 
and the Declaration of Independence was officially adopted on July 4th. So while 
the vote was passed two days prior, America’s independence has always been 
celebrated on the 4th. In a letter to his wife Abigail, John Adams wrote that 
the day should be commemorated with “pomp and parade…games, sports, guns, 
bells, bonfires and illuminations from one end of this continent to the other.”  
(www.history.com).

Shortly after the declaration, celebrating freedom from the monarchy included 
mock funerals for King George III. By 1777 though, the festivities included bon-
fires, parades, concerts, and the firing of cannons and muskets, as well as public 
readings of the Declaration of Independence, to mark the day. To this day, Ameri-
cans celebrate liberty from Great Britain by flying the American flag, attending 
concerts or parades, lighting fireworks and remembering the sacrifices made in 
order to secure our freedom. 

Source consulted: www.history.com.
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